
Only ERA Franchise Systems, Inc.
has the Sellers Security®Plan.

“We Will Sell
Your House,

Or ERA
Will Buy It!”®

A l w a y s  T h e r e  F o r  Y o u
®

 Provided by:

ERA Classic Real Estate

Office (586) 293-6800



“I Will Sell Your House,
Or ERA Will Buy It!”

ERA will make you an offer

and than give you

180 days to beat it!

Only ERA can make the strongest commitment in Real Estate.

To Sell Your Home For Fair Market Value
GUARANTEED!

Benefits of Using the
ERA Sellers Security Plan

G u a r a n t e e d  S a l e  &  C l o s i n g  D a t e

     •  Y o u  w i l l  s t i l l  h a v e  1 8 0  d a y s  t o  r e c e i v e  a  h i g h e r  p r i c e  t h a n  E R A ’ s  o f f e r .

     •  I f  E R A  l a t e r  s e l l s  y o u r  h o u s e  f o r  a  p r i c e  h i g h e r  t h a n  t h e  E R A  o f f e r
  a m o u n t ,  1 0 0 %  o f  t h e  n e t  p r o f i t  i s  r e t u r n e d  t o  y o u ! *

     •  I d e a l  f o r  H o m e b u y e r s  w h o  i n t e n d  t o  p u r c h a s e  a  n e w  h o m e  b e f o r e
       s e l l i n g  t h e i r  e x i s t i n g  h o m e .

I n c r e a s e d  B u y i n g  P o w e r

•  T h e  E R A  o f f e r  e l i m i n a t e s  t h e  u n c e r t a i n t y  o f  c o n t i n g e n c y  o f f e r s .

•  Y o u  a r e  i n  a  b e t t e r  n e g o t i a t i n g  p o s i t i o n  t h a n  o t h e r  b u y e r s  w h o  m a y
  s t i l l  h a v e  t o  s e l l  a  h o m e .

•  Y o u  h a v e  t h e  f l e x i b i l i t y  t o  m a k e  a  m o v e  w h e n  y o u  w a n t !



Let’s say right now there are 10 prospective buyers looking for
homes like yours in the area.

How many do you think are
 “The Lookers?”

How many would be
 “Cash Ready”

          Buyers

The remaining are
 “Not-Cash Ready”
          Buyers

 More Buyers = a Faster Sale and a Higher Price!
The ERA Seller Security Plan can take the “Not-Cash Ready” Buyers and turn them into “Cash Ready” Buyers.
As the illustration shows we could take the 3 Qualified “not-Cash Ready Buyers and turn them into Qualified “Cash

Ready” Buyers or an additional _30%  MORE  Buyers  which no other real estate company can give you.

To help you buy this house,
We’ll buy yours.

“We WILL Sell Your House, Or ERA Will Buy It”
The ERA Sellers Security Plan assures you that
we will sell your home for greater than or equal
to fair market value or we will buy it.

It’s that simple.

Always There For You
ERA Classic Real Estate

(586) 293-6800

“THE LOOKERS”

__4__           QUALIFIED
 “CASH READY”

              BUYERS

__3__            QUALIFIED
“NOT - CASH READY”

             BUYER’S

__3__

YOUR HOUSE
PHOTO HERE

 I n c r e a s e  T h e  N u m b e r  O f  B u y e r s  F o r  Y o u r  H o m e
     •  W h e t h e r  o r  n o t  y o u  m a k e  a p p l i c a t i o n  n o w  f o r  t h e  p l a n ,  b y  l i s t i n g  w i t h
  y o u r  E R A ,  p r o s p e c t i v e  b u y e r s  c a n  o f t e n  t a k e  a d v a n t a g e  o f  t h i s  p r o g r a m
  i n  o r d e r  t o  s e l l  t h e i r  h o m e  t o  b u y  y o u r s !

 ERA Sellers Security® Plan SSP Five-Point Marketing Plan
1) The house must be in move in condition. Complete the Move In Condition checklist - the condition and
appeal of all items must meet or surpass typical buyer expectations for area and price range.

2) A general home inspection must be completed and required repairs made. This major
component inspection will be ordered and paid by the Seller.

3) The property must be pre-qualified for financing through approved SSP vendors.  Upon
approval of the appraisal by the mortgage company, the Broker will receive promotional items from the mortgage company
including a certificate indicating that the house is pre-approved for financing. In addition, with this approval, a buyer using the
ERA approved mortgage company will not incur an appraisal expense.

4) The home must be covered by an ERA® Home Warranty. The home warranty program must be
implemented immediately upon listing.

5) Strategic pricing and marketing strategies must be implemented.
 A)  Initial list price not to exceed any prior list price and no more than 5% above the appraised value.
 B)  Lock box must be installed to ensure ease of showing property. Accessibility must be given.
 C)  Yard sign must be installed immediately upon listing.



C o m m o n l y  A s k e d  Q u e s t i o n s  .  .  .
W h a t  w i l l  E R A  o f f e r  f o r  m y  h o u s e ?
I f  y o u r  h o m e  q u a l i f i e s  f o r  t h e  p l a n ,  t h e r e  w i l l  b e  o n e  i n d e p e n d e n t  a p p r a i s a l  d o n e  b y
a n  a p p r a i s e r  s e l e c t e d  b y  y o u  f r o m  a  l i s t  p r o v i d e d  b y  E R A . T h e  E R A  o f f e r  w i l l  b e
9 0 %  o f  t h e  a p p r a i s e d  v a l u e .

W h a t  w i l l  I  b e  r e q u i r e d  t o  d o ?
•  A g r e e  t o  i m p l e m e n t  t h e  F i v e - P o i n t  M a r k e t i n g  P l a n .  ( S e e  a t t a c h e d )
•  L i s t  y o u r  h o u s e  w i t h  E R A C l a s s i c  R e a l  E s t a t e  f o r  a t  l e a s t  1 8 0  d a y s ,  n o t  t o
 e x c e e d  a n y  p r i o r  l i s t  p r i c e .
•  B u y  a n o t h e r  h o u s e  t h r o u g h  a  d e s i g n a t e d  E R A  B r o k e r .

I s  m y  h o u s e  s t i l l  o n  t h e  m a r k e t  e v e n  i f  I  a c c e p t  t h e  E R A  o f f e r ?

Y e s .  T h a t ’ s  t h e  b e a u t i f u l  p a r t  o f  t h e  p l a n .  W e  g i v e  y o u  m a x i m u m  m a r k e t  e x p o s u r e
f o r  y o u  t o  s e l l  y o u r  h o u s e  a t  t h e  b e s t  p r i c e .

I f  I  d o  n o t  c l o s e  i m m e d i a t e l y  w i t h  E R A ,  w h e r e  d o  I  o b t a i n  t h e  f u n d s
n e e d e d  f o r  m y  n e w  p u r c h a s e ?

Y o u  h a v e  a n  o p t i o n a l  p r o g r a m  a v a i l a b l e  t h r o u g h  E R A  M o r t g a g e * * .  I f  y o u   q u a l i f y
t h e y  c a n  a d v a n c e  y o u  u p  t o  $ 5 0 0 , 0 0 0  o f  y o u r  a v a i l a b l e  e q u i t y  t o  h e l p  y o u  c l o s e  o n
y o u r  n e x t  h o m e  f i n a n c e d  t h r o u g h  E R A  M o r t g a g e .

* *  O t h e r  l e n d e r s  m a y  h a v e  a  s i m i l a r  m o r t g a g e  p r o g r a m s  a v a i l a b l e  s o  c h e c k  a r o u n d .

A b o u t  t h e  P r o g r a m
W h a t  e x p e n s e s  w i l l  I  h a v e ?
Y o u r  c o s t  f o r  p a r t i c i p a t i o n  i n  t h e  S S P  w i l l  i n c l u d e  t h e  s a m e  e x p e n s e s  d u e  i n
a n y  o t h e r  h o m e  s a l e ,  i n c l u d i n g  t h e  s a l e s  c o m m i s s i o n  a n d  o t h e r  c l o s i n g  c o s t s
c u s t o m a r y  i n  y o u r  m a r k e t  a r e a .

I n  a d d i t i o n  t h e r e  a r e  c e r t a i n  o t h e r  e x p e n s e s  i n c l u d i n g :
   •  A n  i n d e p e n d e n t  a p p r a i s a l  a n d  h o m e  i n s p e c t i o n .  T h i s  i s  t o  d e t e r m i n e  p r i c e
 a n d  c o n d i t i o n s  a n d  E R A  c a n  p r o v i d e  a n  o f f e r  t o  y o u .
   •  Y o u  w i l l  b e  r e q u i r e d  t o  p a y  t h e  c o s t  o f  t i t l e  c o m m i t m e n t ,  s u r v e y ,  h o m e
 w a r r a n t y ,  w o o d  b o r i n g  i n s e c t  c e r t i f i c a t i o n ,  w e l l  a n d  s e p t i c  t e s t ,  a n d  a n y
 e n v i r o n m e n t a l  i n s p e c t i o n s  ( i f  r e q u e s t e d )  p r i o r  t o  c l o s i n g  w i t h  E R A .

A m  I  r e q u i r e d  t o  s u b m i t  a n  a p p l i c a t i o n  i m m e d i a t e l y  u p o n  l i s t i n g  m y
h o u s e  w i t h  E R A ?
N o ,  o n e  o f  t h e  b e n e f i t s  l i s t i n g  w i t h  E R A  i s  t h i s  p r o g r a m  r e m a i n s  a n  o p t i o n  f o r
y o u  t o  u s e  a t  a  l a t e r  d a t e .  A l s o  k e e p  i n  m i n d  t h a t  b y  l i s t i n g  w i t h  E R A t h i s
p r o g r a m  c a n  b e  u s e d  b y  a  p r o s p e c t i v e  b u y e r  w h o  n e e d s  t o  s e l l  t h e i r  c u r r e n t  h o m e
t o  b u y  y o u r s !   T h e  c o u l d  e l i m i n a t e  y o u  h a v i n g  t o  t a k e  a  c o n t i n g e n t  o f f e r .



Sellers Security® Plan Time Line
E n c o u r a g e  y o u r  s e l l e r  t o  i m p l e m e n t  t h e  F i v e - P o i n t  M a r k e t i n g  P l a n  a s  s o o n  a s  p o s s i b l e  t o  m a x i m i z e  i m p a c t .

D a y  1  •  L i s t  y o u r  h o u s e  w i t h  a n  E R A ®  B r o k e r  f o r  1 8 0  d a y s ,  n o t  t o  e x c e e d  a n y
p r i o r  l i s t  p r i c e .

•  C o m p l e t e  S S P  a p p l i c a t i o n .
•  I m p l e m e n t  H o m e  W a r r a n t y  P r o g r a m .
•  I n s t a l l  l o c k b o x  a n d  y a r d  s i g n .

W e e k  1  •  P a p e r w o r k  r e c e i v e d  b y  S S P  D e p a r t m e n t .
•  S S P  D e p a r t m e n t  o r d e r s  a p p r a i s a l  a n d  h o m e  i n s p e c t i o n  a t  s e l l e r s

s o l e  e x p e n s e .

W e e k  3  •  A p p r a i s a l  r e c e i v e d  a n d  s e n t  t o  a n  a p p r o v e d  E R A ®  m o r t g a g e
c o m p a n y  b y  S S P  D e p a r t m e n t  f o r  p r o p e r t y  t o  b e  p r e - a p p r o v e d
f o r  f i n a n c i n g .

D a y  3 0 - 4 0  •  O f f e r  m a d e ,  o r  n o t i f i c a t i o n  o f  n o  o f f e r .
•  O f f e r  a c c e p t e d  –  A g r e e  t o  c l o s e  o n  a  n e w  h o m e  p u r c h a s e d

t h r o u g h  a  b r o k e r  d e s i g n a t e d  b y  E R A  F r a n c h i s e  S y s t e m s ,  I n c .  b y
t h e  1 8 0 t h  d a y .

•  A g r e e  t o  i m p l e m e n t  t h e  F i v e - P o i n t  M a r k e t i n g  P l a n
•  L i s t  p r i c e  a d j u s t s  t o  n o  m o r e  t h a n  5 %  a b o v e  a p p r a i s a l .
•  O f f e r  d e c l i n e d  –  Y o u  h a v e  n o  f u r t h e r  o b l i g a t i o n s  u n d e r  t h e  t e r m s

o f  S S P .

D a y  7 5  •  S e c o n d  p r i c e  a d j u s t m e n t .  P r i c e  a d j u s t m e n t s  o u t l i n e d  i n  R e a l  E s t a t e
S a l e  C o n t r a c t  t o  g r a d u a l l y  a d j u s t  t o  E R A ®  o f f e r  p r i c e .

D a y  1 2 0  •  T h i r d  p r i c e  a d j u s t m e n t .

D a y  1 5 0  •  F i n a l  p r i c e  a d j u s t m e n t .

U p  t o  1 8 0  d a y s  •  H o u s e  m a y  s e l l  t o  p r i v a t e  b u y e r  u p  t o  t h i s  t i m e .  T h e  E R A  F r a n c h i s e
S y s t e m s  I n c .  S a l e s  C o n t r a c t  b e c o m e s  n u l l  a n d  v o i d  u p o n  s a l e  t o
p r i v a t e  b u y e r .

D a y  1 8 0  •  Y o u r  h o u s e  i s  S O L D  i f  y o u  o p t  t o  c l o s e  w i t h  E R A  F r a n c h i s e  S y s t e m s
I n c .

A f t e r  1 8 0  d a y s  •  E R A  F r a n c h i s e  S y s t e m s ,  I n c .  r e s e l l s  y o u r  h o u s e –
1 0 0 %  o f  a n y  n e t  p r o f i t  r e t u r n e d  t o  y o u !
A n y  l o s s  a s s u m e d  b y  E R A  F r a n c h i s e  S y s t e m s ,  I n c .


